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T
he key to The Royalton,
Onni Group of Compa-
nies’ latest development
located in New West-

minster, is bang for the buck.
“It’s among the best value in the

Lower Mainland for a concrete
construction,” says Jason Craik of
McNeill and Craik Real Estate
Solutions Inc. who is marketing
the project for Onni. “Just 10 min-
utes away in Burnaby you would
be paying $270 per foot compared
with $220 per square foot here.

“That’s a saving of $50 a square
foot or $50,000 on a 1,000 square
foot home.”

Craik says a three-bedroom
home in The Royalton costing
about $200,000 would be double
that price in downtown Vancou-
ver.

James and Dianne Zelinski
agree.

“Our decision to buy a home in
The Royalton was a value propo-
sition,” says James. “A suite with
similar amenities and a water
view in downtown Vancouver
would be double the price.”

Both James and Dianne work
downtown, so the proximity of the
New Westminster SkyTrain sta-
tion was a major factor in their
purchase.

“We’re three minutes from the
SkyTrain station and a 25-minute
ride from Vancouver,” says James,

A bang for your buck

The Royalton in New Westminster is just three minutes from the SkyTrain station.
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Jason Craik (left) and Cameron McNeill of McNeill and Craik Real Estate Solutions
feel The Royalton is among the best-value choices for buyers in the Lower Mainland.P

eople want to be blessed.
They want someone to say,
“Okay, don’t worry.” Alas, in

this fast-moving market, there is
no one to bless us. In any case, it
is not as important to be blessed
as to understand your investment
objectives. Do you want price
gain or income? 

Everyone will agree that per-
sonal investment in real estate
requires work. What is news to
some people is that the first work
that has to be done is personal.
First, you want to define your
investment objectives. What are
you looking for? Is it cash flow?
Do you want mortgage reduction
in order to build an equity base?
Do you have staying power? Are
you in for the long haul or are
you a flipper? Do you enjoy the
rough and tumble of personal
interaction with people or do you
need passive situations where
you’ll be left alone? You want to
define and delineate these ques-
tions about yourself because the
answers to them will determine
the kind of property you buy.

Yes, there are deals downtown,
where the average price per
square footage is $400. Is that a
deal? Well, only if you expect
prices to rise, but certainly not if
you want a tenant to pay your
mortgage. 

There are deals in New West-
minster and Langley where the
average square footage price is
$120. Is that a deal? Yes, if you
want a tenant to pay off your
mortgage. (These units you can
pay off in 17 years with little
down.) But you have to decide
what kind of an investor you are.

We are contrary creatures. We
say one thing, then we do anoth-
er. We pay lip service to the con-
cept of what we think we should
think and then we go ahead and
do what we really want to do. 

People act on emotion and
then justify their actions with a
rationalization. Don’t think that
we’re talking about someone
else. We’re talking about you.
The misunderstanding of not
knowing your motivations and
therefore coming to the wrong

First, know
yourself and
know what
you want

When planning a real estate

purchase, you have to

understand your objectives

NEW WESTMINSTER I Marketers of The Royalton

say buyers get a home that would probably

cost twice as much in downtown Vancouver

The Royalton
Address: 850 Royal Avenue, New

Westminster.
Project size: 21-storey concrete

building with 75 two- and three-
bedroom homes.

Price and size: From $195,900 to
$239,900; approximately 1,000
square feet. Penthouses from
$267,900 to $316,900.

Architect: L.O. Lund & Associates.
Developer: Onni Group of Compa-

nies.
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Hardwood flooring is one of the attractions of the living room,
while the adjacent dining nook fits contemporary requirements.

Floor-to-ceiling windows
highlight this sunny suite at
The Royalton.
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